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Counseling Sales Skills
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1. fladauwioanuasaznasouanaluaail (Key Success Factor)

2. msingiandiaasneanuansatusiuane (Customers Analysis)

- fIsnfieuasgnaA (Customer Pyramid)

- anAdAunaTawe laiuvingu

3. MsLaTauANUWTaunauadaunguane (Pre-Steps for Counseling Sales)

- tla¥naasanua s msuina e derilsnm

- qauantiduasiinanatderitinm

4. watiansananuue1vid1l3ne (Counseling Sales Skills)

- J8n3Asuuaztinlamnusavnisuasana (Customer Insight)

- msa's”wm'mL‘ifaﬁuiﬁﬁ’n@nm (Gaining Customer Interest and Trust)

5. WnergnsinLaua Solution Tvifugneattvfiaandw

AagnsAITinEuanuy 3 C iadsvanulssiulalyianad (3 C for Smarter Product Presentation)
- msuAtlvidenagnsiiagsoanuionalalidugnd (Winning Customer Satisfaction by Strategic
Problem Solving)

6. Case Study & Roles Play asunaifoisnmn
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